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B HacTosILLMIA MOMEHT KOHKYPEHLIMS Ha BCEX YPOBHSIX PbiHKA AOBOJSIbHO BbiCOKa. YTOOLI KOMNAHUN BbIMIPaTh KOHKYPEHTHYIO
60pbby, OHa AOMKHA He TOMbKO NPUBMEKaTb HOBbIX KIIMEHTOB, HO U YAEPXUBATb YXKe CyluecTByloLmX. Bbixoa ns aton cutyauum —
aBTOMaTM3aUMs U CTaHdapTM3auMs ynpaBneHnst OTHOLIEHUIA C KNeHTamu, T. e. BHeapeHne CRM-cuctemsl.

Llenbto npoekTta siIBNSieTCA ynyylleHne OeATenbHOCTU U noBbllieHne 3ddeKTUBHOCTM paboTbl MarasuHa
CNOPTMBHOIO NUTaHUS NyTeM pa3paboTkn MHTepHeT-MarasvHa ¢ nomolubo CRM-cuctemsbl salesforce.

CRM-cuctema (Customer Relationship Management nnu YnpaBneHue OTHOLUIEHVSMWU C KIIMEHTaMMU) — 3TO
npuknagHoe nporpaMmHoe obecrneyeHne ANS OpraHu3auui, npegHasHayeHHoe Ans aBToMaTtusauum cTpaTtervn
B3aMMOZENCTBMA C 3aKka3yMkaMu, B YACTHOCTW, AN MOBbILLEHUS YPOBHS MPOAaX, ONTUMU3aLMU MapkeTuHra u
ynyylweHs ob6CcnyXnBaHms KNMeHTOB NyTeM COXPaHEeHUS MHOPMaLUN O KNMEeHTax N UCTOPUM B3aMMOOTHOLLEHWNI C
HUMMW, YCTAHOBMNEHUS U yIydLlLeHNsi BU3HEC-NPOLIEeCCOB 1 NOocrneayoLero aHanumaa pesynbtaTtos [1].

[na komnaHui, NpegocTaBnAloLWMUX KOHCANTUHIOBbLIE YCNYrW, KayeCTBEeHHas U uHAMBMAyanbHas pabota c
KMWEHTOM urpaeT BaxHyto pornb. CRM-cuctembl No3BoNnsaoT o6beanHUTL MOMHYI0 UCTOPUI0 BEOEHUSA NPOEKTOB MO
Ka)KAOMY KITMEHTY, BKIOYas UCTOPUIO BCTPEY, 3MeKTPOHHOW Nepenncky n TenedoHHbIX NeperosBopos B eanHon 6ase.
Take CRM-cnctema nomoraeT opraHu3oBaThb KOMNEKTMBHYIO0 paboTy Hag NPOEKTOM - pacnpeAensaTb U MaHMpoBaTth
3ajayn mMexgy COoTpygHMKamu, No3BOMseT aBTOMaTU3NPOBaTh 3HAYUTENBHYIO YacTb AOKYMEHTOO6opoTa KOMNaHum:
pernctpauus, BU3MpOBaHWe OOroBOPOB M Apyrmx AokymeHToB. CRM-cuctema moxeT 6biTb ucnonb3oBaHa Ans
duKcaumm BpeMeHMn, 3aTpayeHHOro Ha Kaxaylo 3agadvy. Ha ocHoBaHum 3aTpaT BPEMEHW M HaknagHbIX pacxonos B
CRM aBTomaTtuyeckun paccyuTbiBaeTcs nNpubbinb MO MPOEKTy, a Takke onpedenstoTcs Hambonee npubbinbHble U
BaXkHble KnueHTbl [2]. Ho atum npemmyluectea CRM He orpaHunumBaloTcs: pacTyT u gpyrue nokasatenu (puc.l).

Mo utoram onpoca, nposeaéHHoro cpeau 500 koMmnaHui, nocne sHegpeHus CRM
HabnopaeTca pocT cneaylowMx nokasarenen:
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YOEPXXAHUE YAOBJIETBOPEHHOCTb aoxon AONPOAAXMU
KJINEHTOB KJINEHTOB OT NPOJAX

+47% +47% +45% +39%

PucyHok 1. 3ddekT ot BHegpeHuss CRM-cuctemsl

Takum oOpasoMm, B npouecce aHanmsa nutepaTtypbl no CRM-cuctemam, Obinu BblAeneHbl BaXHble
ocobeHHocTn CRM-cucTtemsl:

1 CRM-cucTema No3BosisieT aBToMaTuanpoBaTb 3HAYUTENbHYH 4YacTb AOKYMeHTooGopoTa KoMMaHwuu:
pervcTpaums KOHTaKTHOM MHAOpMaLMK KNMeHTa, BUSUPOBaH1e JOrOBOPOB M APYrMX JOKYMEHTOB.
2 CRM-cucTema obecneunBaeT aBToMaTi3aumio paboTbl MeHeakepa No npofaxam: NpegoctaeneHne

BCE MHGOpPMaLuM O KNMeHTax, NpoBeAeHne NePeroBopoB 1 nraHnpoBaHne paboyero BpeMeHu, KOHTPOIb NPOEKTOB
W cOenok, 1 T.4.

3 CRM-cuctema — 370 MHCTPYMEHT KOHTPOIS U OLEHKM 3 EKTUBHOCTU paboTbl MEHEIKEPOB.
4 CRM-cuctema, nosBonsieT B eauHon 06ase oO0beaVMHUTb MOJSIHYH UCTOPUK BeOEHWUsl MPOEKTOB MO
KaXkQOMy KMUEHTY, BKNOYas UCTOPUIO BCTPEY, SNIEKTPOHHON Nepennckn 1 TenedOoHHbIX MeperoBopos.
5 CRM-cuctema MoXeT ObITb MCNOMb30BaHa Anst hMkcaumMm BpEMEHU, 3aTPaYeHHOro Ha Kaxayto 3agady
W cOernkKy.
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