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AnHotamusi. B cratee paccmarpuBaercss MH()OPMAalMOHHAs CHCTEMa, KOTOpas MO3BOJHT
ONTUMH3UPOBATh ympaBieHue npeamnpustiueM c¢ momombio CRM cucremsr Salesforce. Tanuas
nH(pOpMaLMOHHAS CUCTEMa ITO3BOJIMT YIPABJIATH IUKIOM IIPOU3BOJICTBA, BKIIFOYAs 3asBKH U Ipaiic-
JIUCTHI Ha 3aKyIKy Pa3IUYHBIX KOMIIOHEHTOB, TaK)K€ €CTh BO3MOYKHOCTB CO37[aTh OOpallleHHe A
YCTpaHEHHUs Pa3IMYHBIX BOIPOCOB IO NOBOAY HAIWYHS HA CKIAJE ONPEACIEHHBIX IPOTYKTOB U HX
JOCTaBKe.

KiioueBrble ciioBa: nHpOopManmonHas cuctema, Salesforce, ynpapienne

Beeoenue. VlnpopmanionHasi cuctemMa ymnpaBJICHUsI TPEINPUATAEM — BOXKHBIA U YIO0OHBIN
MHCTPYMEHT TPaMOTHOH opraHu3amuu padoTbl (upMmbl. [TaBHBIE TUTIOCKI M JIOCTOMHCTBA
MH(POPMALIMOHHBIX CUCTEM YIPABICHUS MPEANPHUITUAMHU 3aKJIIOYAIOTCS B TOM, YTO NPH HAJTUYUHU
TaKOBOM, PYKOBOJIUTEIb CIIOCOOEH MOIy4aTh aKTyaJIbHYIO U JOCTOBEPHYIO HH(pOpMaIHio 000 Beel
JeSITeIbHOCTH KOMIIAaHUM 0€3 BPEMEHHBIX 33JIepKEeK M U3JIUIIHUX IepelaTOYHbIX 3BEHbEB, CICAUTD
3a paboroii mepconana [1].

Jlnst 5 pekTUBHOTO yrpaBieHUs MpeANnpusaTHeM Oblia MCIojb30BaHa cucteMa Salesforce.
Salesforce — ato CRM-cucrema, kotopast pyHKIHOHHUPYET B oOsake. OHA MO3BOJIIET KOMITAHUSM
HACTpaWBaTh MAapKETHHT, MPOJAKHM M KOMMYHHUKanuu U 3(dQextnBHee paboTaTth C KIMEHTAMHU.
OcnoBHoe npenmymectB0O CRM-crucTemMbl B TOM, 9TO OHa MOXKET IMPUHECTH IOJIB3Y MPAKTHIECKU
Ar000My OpraHM3allMOHHOMY IMOJPa3fEieHUI0 — OT MpOJaX M OOCIYXHBaHHUA KIUEHTOB [0
pPEeKpyTHHIa, MAPKETHHTa U pa3BUTHs OM3Heca. XpaHeHHe Bced MHPOPMAIUN O KIMEHTaX B OJJHOM
MecTe, perucTpanys npodieM ¢ 00CITy)KUBaHUEM, OIpeesIeHIe BO3MOKHOCTEH MPOAaX — 3TO BCErO
JIMIIb HECKOJIBKO BO3MOXHOCTEH, KOTopsie mpepoctasiser CRM [2].

Ocnosénaa wacms. OOBEKTOM UCCIENOBaHMS Ui JAaHHOM  palboThl  sBISAETCA
uHdopmarmonHas cucrema Ha 6aze CRM cucremsr Salesforce.

[Ipenmerom  wmccnenoBaHust — sBIsIeTCS  WH(OpPMAIMOHHAs  CHCTEMa  YIPABJICHUS
npeanpusitiaeM. L{enpio paboThl SBISIETCS peaTn30BaTh CUCTEMY YIIPABICHHS B BUAE MPOTPaMMHOMN
000JI0YKH Ha HnaT(bopMe Salesforce JUIA JaJdbHEUINIEro ITOJIL30BaHUs KiMeHTaM. Peann3oBaTh UL
ATOM CHUCTEMBl KOHBEPTALUIO OOBEKTOB U3 KIMEHTCKOTO MPUJIOKEHHUS B OOBEKTHI IUIAT(HOPMBI
Salesforce, a Taxxe BO3MOKHOCTh aIMUHUCTPUPOBAHUS CUCTEMBI.

Metoabl HCCIENOBaHUS — METO/Abl YCOBEPLICHCTBOBAHMS WH(MOPMAIMOHHBIX CHCTEM
yIpaBIeHUs, S3bIK IporpaMMupoBanus Apex, s3bik pasmerku VisualForce, s3eik SOQL, mnardopma
Salesforce.

OOnactp TPUMEHEHWST — CO3JaHHAs CHUCTEMa MOXXET OBITh HCIIONB30BaHA IS
aJIMUHUCTPUPOBAHMS CalTa MO YIPABICHHUIO INPEINPUATHEM C BO3MOXKHOCTBIO YIPABJIECHUS CO
CTOPOHBI IIOJIb30BATEIS.

Ha pucynke 1 npezacraBieHa oJjHa U3 CTpaHMIL caiiTa, Ha KOTOPOH M300pa’keHbI 3asBKU Ha
3aKa3 KOMITOHEHTOB, CKHJKH Ha HEKOTOPBIC MPOAYKTHI Ul HPEIANPUATHSA, TAKKE MPUCYTCTBYIOT
BKJIQJIKM ¢ WH(pOpMalMel O KOMIAHWH, JOTOBOPHI, MPANC-TUCTBI, HOBOCTH M OOpalleHue K
KOMITaHUH.
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HaHpaBHGHI/Ie ((3JI€I(Tp0HHBI€ CHUCTEMBI U TCXHOJIOIUM)

PI/ICyHOK 1- CTpaHI/IIIa caiiTa ¢ 3assBKaMH1 Ha 3aKa3 KOMIIOHEHTOB 1 AKTYyaJIbHbIMU CKUAKaMH

Ha pucynke 2 mpezcraBiieHa CTpaHUIIA ¢ 3aBKOM Ha 3aKa3 KOMIIOHEHTOB, TAK)Ke HA CTPAHUIIE
HaxozsiTcss 00paboTKa 3aKa3a, KOHTAKTHBIC JAaHHBIE, CyMMa 3a 3aKa3, pasfiell ¢ OTTPy3KOH Hu
JOCTaBKOM ToBapa. Bmo0OaBok, Ha CTpaHMIlE YyKa3aH CHHCOK IIO3MIMH B 3aKa3e, a TaKxke
NPUCYTCTBYIOT IPUMEYAHUS M BIIOKEHHS ¢ YKa3aHHOU B pdf popmaTe 3asBKoi Ha MPOIYKIHIO.
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PucyHok 2 — Ctpanuiia caiita ¢ 3asBKOH Ha 3aKa3 KOMIOHEHTOB

B nanHOM mpoekrte paspaboraH caliT ¢ wuHTerpamuen c miardopmoii Salesforce u
noGapiieHNeM (DYHKIIMOHAJIA Ha S3bIKE POorpaMMUpoBaHus APeX.

Salesforce CRM siBiistercst nyurieid u camoit momyssgspHoii CRM B orpacim He 3pst — OHa
obecreunBaeT (yHKIIMOHATLHOCTH, HE MIOX0KYI0 HU HA YTO APYToe, YTO KOT1a-T1u00 ObLTH Ha PHIHKE,
¢ OECUYHCIICHHBIMH CITOCOOaMHU POCTa M Pa3BUTHUS CTPATETUH yIIPABICHUS OTHOMEHUSIMA. OTHAKO 3TO
HE caMas MpocTas Bellb, KOTOPYIO KOTJa-TuO0 TPUMEHSUTM Ui CBOero Ou3Heca. DTO TOT
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UHCTPYMEHT, KOTOPBIH OHAI00UTCS, YTOOB! OJIMH YEIOBEK WM IPYTIa JIOAEH UCTIONb30BATH UX B
Ballei opranuzanuu [3].

Apex — 3To COOCTBEHHBIN A3bIK, pa3paboranusiii Salesforce.com. CornacHo oduIHaILHOMY
omnpejaeneHuto, ApPeEX — 3TO CTPOro THIU3HPOBAHHBIH OOBEKTHO-OPHUEHTUPOBAHHBIN S3BIK
POrpaMMHUPOBaHUs, KOTOPBIA TO3BOJIET pa3pabOTUYMKAM BBIOJHATH ONEPATOPHI YIPABICHUS
MOTOKOM M TpaH3aKIUsAMHU Ha cepBepe miargopmsl Force.com B couyetanuu ¢ Bbi3oBamu API-
untepgeiica Force.com. O umeer Java-mogoOHBIH CHHTAKCUC U JCHCTBYET KaK XpaHUMbIE
npouenypsl 0a3pl  gaHHBIX. OH MO3BOJIIET pa3paboTyrikaM J00ABISATH OW3HEC-TIOTHKY K
OOJIBIIMHCTBY CUCTEMHBIX COOBITUH, BKIIIOYAsi HAKATHUS KHOIIOK, OOHOBJICHUS CBSI3aHHBIX 3aIHCEH
u crpanuisl  Visualforce. Kox Apex MokeT OBITh WHHLIMUPOBAH 3alpocamMH BeO-CIYKObI U
TpurrepamMmu Ha oObekTax. ApeX Bxoautr B cocraB Performance Edition, Unlimited Edition,
Enterprise Edition u Developer Edition [4].

3aknrwuenue. B pesynbrare nccie0BaHus ObUIO pa3padoTaHO OM3HEC-TIPIIIOKEHHE, 8 TAKKE
cucTeMa ajMUHHCTpUpoBaHus Ha ruatrdopme Salesforce. Boutn peanusoBanbl crieruUIHbIC 11
ATOM CHUCTEMBI BO3MOYKHOCTH YTPaBJICHUS OOBEKTAMH CO CTOPOHBI MOJB30BATENs, a TaKke Obuia
npoM3Be/IcHa HHTerpalus ¢ miardopmoit Salesforce.
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INFORMATION SYSTEM FOR ENTERPRISE MANAGEMENT CRM+ERP
BASED ON SALESFORCE
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Annotation. The article discusses an information system that will optimize enterprise management
using the Salesforce CRM system. This information system will allow you to manage the production
cycle, including requests and price lists for the purchase of various components, it is also possible

to create an appeal to resolve various issues regarding the availability of certain products in stock
and their delivery.
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